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420. Anders Corr	  
	  
Will Bachman  00:01	  
Hello, and welcome to Unleashed the show that explores how to thrive as an independent professional. 
I'm your host Will Bachman. And I'm so excited to be here today with Anders Corr, who I first met, I 
don't know, seven or eight years ago playing squash the Harvard club where both Harvard grads and 
Anders got his undergrad degree from Yale and then his PhD from Harvard in 2008. He published a 
book when he was an undergraduate at Yale, no trespassing, squatting, rent strikes and land struggles 
worldwide. He's also the editor of great powers, grand strategies, the new game in the South China 
Sea. Dr. Core is a political risk consultant national risk assessment focused on China. Anders, welcome 
to the show.	  
	  
Anders Corr  00:52	  
great to talk to you. Really good to be here.	  
	  
Will Bachman  00:55	  
So Anders, I've done I don't know 420 something episodes of this show, I have not spoken to someone 
with your kind of consulting practice before. I'm not even going to describe it. So tell me what it is you 
do?	  
	  
Anders Corr  01:10	  
Well, a lot of what I do is analyze China, as we've said, analyze risk related to China, especially 
geopolitical risk, risk between countries, the risk of military conflict in the South China Sea, in the East 
China Sea, in the Himalayas, with India. So it's really kind of a global look at China's various 
relationships around the world, also, you know, increasingly in Europe. So now, the most recent piece 
that I've written is about China's construction of a ribbon of asphalt between the Serbian port and 
Montenegro, you know, which is just stalled. Now, because the billion dollar loan, there is, is is not 
being paid. And so when it was not being paid, to China, China started to, you know, just pretty much 
stopped construction. And so this is kind of the the sort of projects that I've looked at the sort of writing 
that I do.	  
	  
Will Bachman  02:21	  
So give me an example, or tell me a little bit about who would your clients be? And what kind of 
questions Do they come to you with?	  
	  
Anders Corr  02:31	  
clients are anything from corporations or doing business in a, in a location and seeking to look at 
country risk. So so the country risk and, of course, fan beyond political risk to any kind of risk related to 
that country, whether it's currency risk, inflation risk, you know, any kind of exchange rate risk. And, you 
know, or clients can be media organizations that, that want a broad overview of a country and 
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discussion of what what's going on in that country in terms of the politics, the internal politics, 
corruption, and those kinds of things. So that those are kind of the, the general clients that I work with,	  
	  
Will Bachman  03:19	  
can you give us a sanitized example of a corporate client of yours with a specific project, obviously, 
sanitize the details as necessary, just to give us a real tactical sense of, you know, who might be 
looking for this type of consulting support? Well,	  
	  
Anders Corr  03:39	  
the US military, for example, you know, once hired me to look at the Ukraine issue, so I traveled into 
Ukraine. I spent some time this was right after the mind on revolution in Ukraine. And I spent some time 
talking to some experts there some legislators put together a presentation for UConn, which is 
European command they're the you know, there that the whole world is divided into military command 
structures you have new calm you have CENTCOM which handles the Middle East you have us pay 
calm, which has now been renamed renamed into us Indo paycom, you have South calm, you have 
AFRICOM so each each region each continent really has its own US military command. And there they 
are all looking for intelligence, obviously, on their regions of expertise. So this this was a this was kind 
of an example of a project and I got you know, I got pretty into it there. My my vehicle was searched by 
some of the rebels in the sense in Ukraine that have now become the government there. But you know, 
It's, it's, it's an interesting project, it's, it's, it's a bit exciting to go into some of these areas I've worked in 
Afghanistan, I worked in Afghanistan, actually, for a year and a half, and doing doing research there, 
also for the military. And it's, uh, you know, it's just quite interesting to see, you know, where the rubber 
hits the road in terms of in terms of conflicts, business, you know, the big the big push is, of course, 
always to get these countries back into doing business, get investors into them, so that the investors 
can pay taxes to the government. So the tax, so the government can stop being a failed state. And, you 
know, and start being a responsible international citizen. And so that's sort of the the focus is always, of 
course, to get business moving in these countries.	  
	  
Will Bachman  05:58	  
Okay. So, last I checked the US government as the national defense, you know, industry, right, they 
have the Central Intelligence Agency and all these intelligence agencies. Why does the millet why 
would the military say, Okay, let me let me not go to the CIA to ask about Ukraine. But why do they go 
out to an independent contractor, someone running a consulting firm like yourself?	  
	  
Anders Corr  06:30	  
Well, in that case, I was I was sort of involved in Ukraine anyway, I was working, I was producing 
material for Bloomberg News. And I was kind of there already. And so they were interested to, to kind 
of get my expertise that was just that it was they were tagging on to something that was already 
existed, essentially, I was doing a lot of analysis for Bloomberg at the time. And I decided that, you 
know, I better go to the country, if I'm going to produce analysis for Bloomberg. So I went, so I just, I 
just picked up and went over there. And, and that's how I, how I picked up that. You know, one of my, 
one of my friends, actually, from Afghanistan, found out that I was that I was heading there, and he was 
working for eucommia. Time. And so he asked me to, to do some analysis for them.	  
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Will Bachman  07:21	  
So for do you serve any corporate clients who might be thinking about, okay, we want to enter China, or 
we want to build a factory in China? You know, we want to understand what the risks are around doing 
that, or there's some kind of question like that, like, hey, or maybe we're too concentrated in China? Do 
we need to go and now build some factories elsewhere? to diversify our risk? So what sorts of projects 
do you get from corporate clients?	  
	  
Anders Corr  07:52	  
Um, well, I mean, on the China level, yes, corporate clients are definitely interested in the risks that are 
happening there, I would I find it that is interesting is that my corporate clients often have a bit of a, 
there's a bit of a bias towards wanting to believe that China is risk free. And so you know, avoiding any 
analysis that that says otherwise. So there's kind of a is a bit of a there is a bit of a bias there that I've 
that I've detected among my clients, and what I what I try to let them know is that yes, there is risk 
there. And, you know, the thing is, with China's that, even though there's been persistent risk for years 
and years and years, the, you know, investments there are still doing well, largely, but at the same time, 
you know, that's kind of in the short term in the long term, there's these concerns about so for example, 
when Boeing does a manufacturing on an airplane manufacturing plant in China. The the issue there is 
that China is sucking up the technology while they're doing so. So in the short term, you might get, say, 
a trillion dollars of expected revenues in China over the next 20 years, which is, which is, you know, 
however, no, sorry, no trillion a billion. But if you have to look that number up but you know, while 
you're while you're going to see a huge revenue in China, over over a 20 year period, you know, at the 
end of that 20 year period, you might have lost all of your technology to the country, and they're now 
producing a general aviation industry that's going to out compete globally. And I don't think that these 
kinds of very, very long term considerations are always fully taken into account when they're deciding 
on an investment strategy.	  
	  
Will Bachman  10:00	  
So let's say that I'm a CEO thinking about building a factory in China. And you and I are sitting down for 
the first time. And I'm saying, Hey, you know, I don't know a lot about China. What sort of risks should I 
be concerned about? You just tell me a little bit about your practice and what value you're going to 
bring to me? What are how should senior executives think about the risks of China? Like, how do you 
how do you? How do you start that conversation with clients?	  
	  
Anders Corr  10:32	  
Well, I mean, I think you start by saying China is currently the wealthiest country in the world, in terms 
of GDP, purchasing power parity in and that is, how much does your dollar buy you because in China, 
your dollar buys you more than it will in the United States. So you have to adjust GDP up for China. So 
even though nominally, China's GDP is lower than the US, for example, in real terms, in purchasing 
power parity terms, it's quite a bit, it's it's now exceeded the US in 2014. And it exceeds the EU, the EU 
and the US are about the same level. So the first, the first thing that that which really, they already 
know, you're just acknowledging it, is that China is an incredible opportunity. Everyone wants a piece of 
China's growing market, it's the GDP growth is incredible. It's it ranges between five and 10%. Usually. 
And, you know, people are, are wanting that. Now, the risks are that, first of all, that five or 10% growth 
rate is disputed among some economists, upon among some analysts, they believe that the 
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government there is artificially inflating that number. So we don't know for sure. You know exactly what 
the GDP is exactly what the GDP growth is. Because a lot of those numbers are self reported by China. 
Second, as I said, whatever technology you put in there, they're probably going to be able to extract a 
lot of that technology unless you're, unless the technology is being produced in the US, you bring it 
over there as a finished product. Of course, the Chinese will, will deconstruct whatever you, whatever 
you bring it, whatever you bring out, but there was there was an incident not long ago, where a US spy 
plane, this was in I think, the 20, early 20s, or early 2010s, early, late 90s, for me, but I used to spy 
plane, or one of the US spy points went down in Hainan Island. And the Chinese took the plane apart 
entirely. And then sent it back in pieces to the United States, because they want all the technology that 
they could, that they could get from that plane. So we have to expect as you know, we have to warn our 
corporate clients that yes, whatever you whatever technology send out to them, they're going to take it 
apart, and they're gonna, and you know, let's hope they put it back together but, but expects that 
whatever technology they can extract, they will extract. And there's there's that there aren't the same 
kind of limitations on government action. So you have to expect when you're in the country that they're 
going to, you know, listen in on your calls, try to get, you know, suck out everything off of your 
computer, when you're traveling a country like China, you know, bring a bring a computer and a phone 
that's brand new, and leave your regular phone computer at home, if possible, because anything on 
that computer can be sucked out. through electronic espionage means the zoom call that we're on right 
now, it's a china links company. You never know. Whether, you know, it's possible that it's not it's not 
highly secure. The Pentagon, for example, has outlawed zoom to be used in their on their, their 
premises. So it's, it's you know, there's a whole there's a whole bunch of issues. There's there's the 
also the issue of the rule of law if you if you if you take a case to court, something's being arbitrated in 
China. It's essentially a political decision. The judge will rule according to how the Chinese Communist 
Party tells the judge to rule. And so you know, it ultimately, it's all about politics. What kind of 
connections do you have in the party? And can those connections get you what you need? So it's a it's 
a totally different environment than the United States. And it's, it's very transactional, the contracts have 
to be written very tightly so that, you know, you're, you're, you're getting what you need, you're only 
risking a little bit at a time. And there's a very frequent exchange that's going on as the contract 
progresses over time. Interesting.	  
	  
Will Bachman  15:27	  
So I guess I haven't followed it that carefully. So I don't really understand why some, you know, some 
government leaders, some politicians, you know, have such a kind of negative view towards China or 
your why, what is it that China is doing that some people find so objectionable? I mean, I understand, in 
some cases, maybe stealing intellectual property, and that's not very nice. Beyond that, what are the 
things that when people say, oh, they're not they're competing unfairly or so forth? What are the things 
that people are are talking about?	  
	  
Anders Corr  16:12	  
Well, I mean, as you say, the stealing of the IP is, can be pretty significant. The estimate, the annual 
estimate of IP theft is somewhere between 200 and $600 billion a year, just from the United States. And 
that doesn't include Europe, the rest of the world. So the IP theft is pretty significant. And the other, you 
know, the other approaches, of course, are there, they typically tend to subsidize their companies, 
when they want them to succeed. They're, they're very tricky about how they regulate foreign 
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companies. So recently, cloud computing, computing is becoming a huge, huge deal. It's becoming a 
global market. And you've got Amazon and Google competing against Chinese companies. So in 
China, cloud can, you know, Google and Amazon US companies, European companies are being shut 
out by the government, and not really being allowed to compete for the Chinese market. Meanwhile, we 
do allow the Chinese companies to compete in our market now that has is starting to change, where 
we're saying, hey, if you don't let us compete in your market, why should we like you compete in our 
market. So there, there's there is that and then but internationally, especially in you know, Latin 
America, Africa, Southeast Asia, we are competing directly against the Chinese and they can undercut 
our services from our time, essentially, by using what what, you know, the tactic of dumping, where 
they, you know, decrease the price of your services, you know, extremely below the cost of their 
production for a short amount of time, drive out the competition. And when that competition is driven 
out, they raise their prices back up. So they're, they're just, you know, it's just a very cutthroat approach 
to business. we've, we've had our history of cutthroat business, in the past Rockefeller, you know, 
pioneered cutthroat business practices back 19th century, and made a lot of money that way. But over 
time, I think that our business practices and our business ethics has evolved. And I think that when 
we're dealing with China's approach to business ethics, I think we're kind of returning to that wild wild 
west of, of the Rockefeller years where there was an attempt to create monopolies you know, in a really 
pretty, pretty extraordinary way. And so, while they're talking free trade, you know, they, they benefit 
from that free trade, but at the same time they do they have various strategies, like higher taxes or 
higher regulations on Western companies. Or, I mean, sometimes you even get these situations, for 
example, Rio Tinto, not long ago, a few years ago, had their employees kidnapped in China. You know, 
China's kidnapped the two Canadians Michael cover again. So when they're not getting their way they 
they can arrest people. And the in the case of the Rio Tinto employees, they were they were arrested, 
based on the allegation that the employees were sharing, negotiating information with, you know, with 
with Rio Tinto. So of course, they're Rio Tinto employees. Of course, they'd be sharing whatever 
information they obtain about the opposing position during the negotiations. But because they were 
also, you know, Chinese citizens, I think that they, they, the Chinese government saw them as more 
beholden to the Chinese government than they were to Rio Tinto, even though Rio Tinto was paying 
their, their paychecks. So there's a whole, there's a whole bunch of really different business practices, 
really different business ethics that you run into in China. And so because it's so tricky, you basically 
have to make sure that you're making a profit from the start. And that you're, you're and that you have 
to expect that they will edge you out over time that if you come in with unique product, if you come in 
with unique technology, you're not just going to be able to fill their market space, they're going to let you 
fill their market space, strategically for a short amount of time while they build up a competitor. And 
once they build up that competitor, regulations, taxes will be used to shut you out gradually to the point 
where the competitor will take your place in the not only the China space, but could take your place 
globally, will start competing with you globally.	  
	  
Will Bachman  21:19	  
Talk to me a bit about the type of deliverables you generate for your clients, is it get to the point of 
saying like, Hey, here's a risk that China will start a war in the South China Sea and that risk ISS, as 
you know, 15% within the next 10 years, I mean, do you try to get things down to percentages? Or just 
you know, hey, here's some risks you should be concerned about? What What does your deliverable 
look like?	  
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Anders Corr  21:51	  
My training is quantitative. So at Harvard, the PhD was using computer simulations, statistics, formal 
economic theory. And so I always encourage the client to to go in a more quantitative direction. Often 
the client, you know, client, I often the clients don't sort of understand that at first, but I think over time, 
as you as you discuss with them, the importance of the quantitative approach, and the more exact 
nature of the quantitative approach, the way in which the law of large numbers when you aggregate 
expert opinion, and quantify expert opinion, you know, leads to a better estimate that any one of them 
singly would provide. So, yes, I always, always try to encourage that. You know, and it can go from 
huge samples of, you know, from polling and have huge samples, and using simulations to decide, 
okay, what's the optimal number of polled persons to, you know, smaller, smaller groups, it can be 
focus groups of consumers, and what they think so, yeah, I mean, there's the, it runs the gamut in 
terms of methodology, it's very much dependent on the nature of the question that needs to be 
answered. So and the nature of the data that is that is accessible. And of course, the budget that the 
the the client wants to put into the end of the project.	  
	  
Will Bachman  23:35	  
I imagine that you're familiar with the work of Philip Tetlock who wrote the book super forecasters, and 
has studied kind of experts in their ability to, you know, forecast accurately for several decades. What 
do you do? And, you know, some of his findings are that some experts are no better than chance or at 
making predictions, including in the foreign policy type realm or international relations, and that 
sometimes, sort of amateurs working from just publicly available data can do just as well. What sorts of 
learnings Have you taken or steps have you taken to try to improve your own ability as as a forecaster 
and of of how things will play out? Well,	  
	  
Anders Corr  24:28	  
I really believe in the sort of Wisdom of Crowds approach where you, you don't just take the advice of a 
single expert, but you you pull a number of people, you know, the bigger the better in terms of, of the 
expertise but constrained by the availability of expertise. So you might, you might pull 10 or even 100 
experts on a particular question or a series of questions. You You might also Of course seek to look for 
insight. Well, not inside information. But information. I mean, on a question such as, you know, is there 
going to be a conflict in the South China Sea? Is there going to be a millet? Is it going to militarize? You 
know, you would want to start to ask people about what they know, you do want to have your source 
sources that are closer to the decision makers on these kinds of matters to assess what kind of levels 
of risk are they willing to take, what kind of levels of risk are they taking, because it's not always a 
decision that where a military conflict breaks out, it's often are both sides willing to take risk. And if both 
sides are willing to take risk, then the overlap of that risk leads to a much higher probability that a 
military conflict would actually break out. Because it's military conflict is never in anybody's interest, 
really, it's a it's a huge cost. Everyone's trying to avoid it. But what is in people's interest is a willingness 
to risk military conflict in order to make a gain. So in the South China Sea, you know, you've got a lot of 
oil exploration, gas exploration, and you've got and in terms of Malaysian Brunei, for example, you've 
got you've got, you've got, it's gone far beyond exploration, and you've got production. So, where you 
where you see risk being taken as, for example, between Vietnam and China, or Philippines and China, 
where they're putting their navies out to sea, they're putting even maritime militia out to sea to try to 
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claim space over oil and gas fields that are beneath the ocean. And so that they can explore those 
fields with export oil rigs, and so that they can eventually exploit those fields and start pumping gas and 
oil out of there. And, and there's where you see a willingness to take risk in terms of standoffs between 
navies, standoffs between Coast Guards, and even standoffs between civilian fishing boats. So this is 
kind of the the that's sort of the raw material we're working with. And experts will know some of the stuff 
about that, about those ships, about those willing about that willingness to take risks, that you won't just 
find, unless you've kind of looked at it for years and years.	  
	  
Will Bachman  27:39	  
So I don't know a ton about the South China Sea, but I have occasionally read articles on how China is 
kind of building up these artificial islands or taking these uninhabited spaces and kind of building out 
airfields and so forth to justify territorial claims. And then had some kind of muted conflicts with the US 
Navy, where they've approached Knight US Navy ships and so forth. Tell us a little bit more what's 
going on there did is it your scent, what's your sense of the US willingness to take risks there? And and 
what's your what's your sense of how likely there is to be a conflict in that area between the US and 
China?	  
	  
Anders Corr  28:29	  
Well, it's, it's, I would call it a moderate medium to low sort of risk area, that the higher risk area right 
now is over Taiwan, because Taiwan is the is the country where you really have a strong interest by Xi 
Jinping to take the country. So I mean, there is a possibility of a military conflict there in the next, 
anything, but you know, I mean, anything, you know, between two and 20 years, because, as China's 
military power grows, it's building up its forces that same Fabius courses right across the Taiwan 
straits, it's building up with rocket forces right across the Taiwan straits. And, you know, the US is trying 
to counter that, by slightly gradually, slowly increasing diplomatic recognition of Taiwan. But it's it's not 
really going fast enough to impede a military invasion from Taiwan. At the same time, gradually 
increasing diplomatic recognition of Taiwan is almost incentivizing China to move more quickly against 
Taiwan. So there's this very delicate balance and strategy going on, about how much to recognize 
Taiwan without giving In China, you know, it's a it's a very tricky game. And the US approach to it has 
essentially been to sell as many weapons to Taiwan, that it can in order for Taiwan to defend itself. You 
know, which is also a bit self serving, because we make money on all those weapons, our companies 
are making plenty of money by selling exporting military gear to Taiwan. So this is it's it's playing out, 
it's a complex situation. And I would say that that is the most likely Flashpoint for a US China conflict. 
There's also related conflicts that could happen in Ukraine, because China is quite close to Russia, it's 
quite close. We ran, it's quite quite close to North Korea, I think of these countries, as someone allied, 
and all of the countries are being aggressive, possibly in concert. So there's a correlation of political 
risk. in these in these countries, of course, Russia's has taken Crimea and is trying to hold on to it. And 
it's taken parts of, of the Ukrainian East called the Donbass, which is heavy in coal is heavy in defense 
industry. And Iran is pushing. One is looking for a quarter through Iraq, and Syria to the Mediterranean. 
North Korea is kind of a wild card, they're producing nuclear weapons, they're producing nuclear 
missiles. And every once in a while they shoot one over Japan and rattle the region to stabilize the 
region. So all of these, all of these, I see all of these risks as correlated. And if you see an invasion of 
Taiwan, you might see an invasion of Ukraine, you might see a bigger push by Iran, you know, to go 
through Iraq and Syria, or against Saudi Arabia, you might see. So it's there is the potential of a concert 
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of forces kind of overwhelming, the US ability to push back so that the US knows this, and because of 
that, it's encouraging Europe to increase its defense spending, a lot of the countries in Europe are not 
reaching the 2% that they've promised to spend on defense, you know, as a member of NATO, so the 
US is constantly putting pressure on Europe to increase its defense spending. So that Europe alone 
counterbalance Russia, leaving the US free to counterbalance China.	  
	  
Will Bachman  32:49	  
If, you know if if we sort of do the game theory and think about, okay, what happens if China decides to 
do a blitzkrieg and invade Taiwan? What's your sense of how, like, how what would play out? Like? 
Would the US actually be willing to risk a war with China over Taiwan? I mean, in terms of a shooting 
battle with with China, what's, what's your sense of what would happen? And do you think China would 
have the military might to just do a weakened invasion and just, you know, overwhelm their defenses? 
And what would happen then? Well,	  
	  
Anders Corr  33:26	  
they certainly could overwhelm Taiwan, if the US and allies didn't pitch in to help. But it's not just the US 
Japan cares a lot about Taiwan, which is just to itself. Australia cares a lot about Taiwan. Taiwan is a 
democratic country. So there's a sort of a value based alliance with Taiwan, and Taiwan, because it's 
the only Democratic majority Chinese country in the world holds out some kind of a hope that it might 
influence China to one day become democratic. And if that were the case, it would really decrease 
global risk from a military perspective, because a lot of the military conflicts that are happening around 
the world are related to China, China's selling weapons to these countries is authoritarian countries. 
Pride is telling these countries that they have a normative right to be a dictatorship and to take territory 
from weaker countries near them. So so there is kind of a hope that Taiwan would potentially 
democratize China, but it's, you know, it's a it's a tough call. And ultimately, what's what's happening is 
that the US is in a state of what's called strategic ambiguity, where we we aren't entirely clear with 
China, whether we would defend Taiwan or not Which leaves us kind of an escape hatch? If, if China 
does decide to go into Taiwan, and we decide we don't want to take on a war with China, which in the 
nuclear age is, is quite a, I mean, it's really an existential risk. So you know, it's a, it's a tough call, we 
can't say we're not going to defend Taiwan, because then China would definitely take it. We can't say 
for sure we are going to defend Taiwan because we couldn't be risking our national existence through 
nuclear war. So we, we maintain this state of strategic ambiguity, which is really a form of 
brinksmanship, in which we risk war, in order to hold the line in terms of the extent of our influence, 
really, it's about how far does your influence go? Whereas, you know, it's it's not exactly a war of 
brinkmanship over territory, but more or more brinkmanship over over political, economic diplomatic 
influence?	  
	  
Will Bachman  36:05	  
Yeah, I mean, it's, if on Saturday, China decides to invade Taiwan, and they just are able to just 
completely overwhelm it. You know, it's hard to imagine that on Monday morning, the Biden 
administration is gonna say, Well, okay, we're gonna go to war with China over this, it just, like, 
everybody would say, well, that's, you know, you know, be lots of complaints and say, we're going to, I 
don't know, increase our tariffs or something or complain a lot. But it's hard to imagine, Rizzo we're 
gonna send, you know, three aircraft carrier groups and just go to war. And, you know, risk millions of 
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American lives and so forth. It just be like, well, we're very upset about that. Maybe my imagination is 
not, you know, open enough. And then it's like, especially since if China decides to stop selling stuff to 
the US, like, I don't know, you read about how more than half our pharmaceuticals require an active 
ingredients produced in China, we won't have any iPhones, we won't. Like all the stuff that we buy from 
China. Okay, we can't get. So it seems like, you know, the country would almost grind to a halt, if if 
trade with China stopped. And I mean, they'd also be in trouble too, right? Because they're selling a lot 
of stuff to us. But we'd be in a whole world of hurt if we, if China's decides to stop selling things to us.	  
	  
Anders Corr  37:28	  
Yeah, absolutely. It would be a huge deal. I do think that there would be massive economic sanctions, 
not only from the US, but from Europe, and Japan, or Australia. So you get, it would be a very heavy 
blow for China for years. But then, of course, businesses in the US businesses in Europe would would 
attempt to use their influence to get those economic sanctions removed. And to start trade off again, 
because of course, that's where they're making their their money. So yeah, it's a it's a it's it is the, what 
they used to call the $64 million question. It's a big question.	  
	  
Will Bachman  38:16	  
Right. Well, Anders, I want to mention your website. Here, we'll include a link in the show notes in case 
people want to follow up with you. It's C, a n a l y t.com, like core analytics, short for CT analytics, any 
other links that you want to share or any other news of upcoming publications or appearances?	  
	  
Anders Corr  38:42	  
Now, I've got a book coming up called concentration of power. It's coming out with optimum publishing 
international this year, in the fall. And but other than that, thank you so much. Well, it's just a real honor 
to be on your show. Well,	  
	  
Will Bachman  38:57	  
thank you. Anders. is great having this discussion helping me understand a bit about you know, your 
type of consulting. And thanks so much. I really enjoyed the conversation.	  
	  
Anders Corr  39:08	  
All right. Cheers.	  


